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Solartrec, Inc.
Presented by:
Nalin Walpita, Chief Technology Officer

Company Overview  

Solartrec is a Delaware corporation formed in 2005 to develop and 
commercially exploit a breakthrough thermodynamic cycle.  This highly 
efficient conversion technology is simple, robust, low cost and scal-
able.  It has a demonstrable edge over competitors whose products 
are less efficient and therefore more costly.  Solartrec has put in place 
an aggressive national and international IP strategy, which includes a 
patent already granted and several in process.

The company has an alpha prototype engine in operation. A low cost 
proprietary software-controlled camless and crankless piston expander 
integrated with a standard rotating alternator, it is capable of handling 
fluids in the quality range totally wet to totally dry, and is providing op-
erating parameters and performance figures.  Solartrec is now poised 
to translate the proven efficiencies of the prototype into pilot projects, in 
a wide range of applications and plant sizes, using both solar thermal 
and waste heat recovery technologies. 

Solartrec’s management team has strong technical expertise and decades of experience growing and lead-
ing large companies.  CEO Henri-Claude Bailly is a co-founder and former chairman and CEO of Hagler 
Bailly, Inc. and has long been a leader in the energy efficiency field.   Dr. Nalin Walpita, Chief Technology 
Officer, has many years of experience with all aspects of thermal engineering.  The company’s directors bring 
both national and international experience in energy and manufacturing at the highest management levels.

Product Technology Profile

Solartrec’s technology consists of variations to a thermodynamic cycle based on Rankine cycles, but, instead 
of utilizing vapor, it uses a liquid to vapor conversion within the engine or converter.  The innovation of utiliz-
ing water within the engine creates three related advantages: high efficiency and reduced complexity and 
cost.  

The water is heated either by a solar collector field or waste heat and can be utilized directly in the converter 
without an intervening heat transfer step.  Due to  efficiency enhancement methods the company has devel-
oped, theoretical maximum efficiencies approach Carnot levels within the heat engine cycle.

Officers and Directors

Henri-Claude Bailly, President, 
CEO & Board Chairman

Jean Bailly, General Counsel & 
Secretary

Nalin Walpita, CTO & Director
John R. Armstrong, Director
R. Stanley Bowden, Director
Jack W. Eugster, Director

Contact Information

17 Ivaloo Street 
Somerville, MA 02143
617.592.3483 
617.625.8345 (fax)
HCBailly@rcg-ventures.com
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Markets and Applications

Because Solartrec’s technology can use any thermal source to heat the liquid in the engine and can be 
scaled up or down virtually without limit, potential markets and applications are vast.  Immediate plans are 
to develop solar thermal applications for: 1) residential installations (5-10kW); 2) commercial and industrial 
facilities (25kW-1MW); and 3) utility power plants up to 10 MW.  Industrial waste heat recovery applications 
will be in the 25kW to 10 MW range.

Commercial Opportunity

There are commercial opportunities for Solartrec in three markets:  distributed solar generation, base load 
utility and industrial waste heat recovery.  These are large markets, and, beyond its intrinsic economic and 
technical advantages, Solartrec’s technology will further benefit from federal and state policies and subsidies 
supporting energy efficiency.

Competitive Advantage 

The Solartrec technology has competitive advantages in both the solar thermal and waste heat recovery 
spaces.  Because of its unique thermodynamic cycle, Solartrec’s solar thermal technology is cost competi-
tive: in the range of 10-12 cents/kWh LCOE (levelized cost of electricity) without subsidy.  This cost advan-
tage is achievable because the engine is able to operate at much lower temperatures, enabling it to utilize 
a simpler design with fewer and less costly materials.  Lower temperatures also allow for less expensive 
storage methods and materials.  In the area of waste heat recovery, Solartrec’s thermodynamic cycle results 
in a higher percentage of heat recovery than competing systems, leading to a better economic return and 
faster payback times.

Future Financial Plans

Solartrec has received several rounds of seed funding and is now seeking $4-6 million dollars in funding over 
the next three years.  These funds will be used to:

1.	 Install four to six grid-connected beta prototypes, including both 24/7 solar and waste heat 
recovery units

2.	 Complete a detailed design of a 10 MW utility scale plant
3.	 Begin implementing a range of activities to support commercialization of the technology
4.	 Expand and deepen the IP base. 
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Solasta Inc.
Presented by:
Michael J. Naughton, CTO

Company Overview  

Solasta is commercializing innovations in solar energy originally 
developed at Boston College.  The innovation is based on nano-
technology that dramatically improves the efficiency of solar en-
ergy generation.  This improved efficiency will help Solasta-based 
solar cells achieve a cost of electrical energy that is on par with 
conventional grid-based energy, thereby increasing the adoption 
of solar-based alternative energy generation and helping to re-
duce greenhouse gas emissions. 

Product/ Technology Profile

Solasta utilizes its proprietary Nanocoax™ nanotechnology to improve solar photovoltaic power generation 
through a unique configuration that captures more light and harvests more power than conventional thin film 
cells. This technology is PV medium agnostic, such that efficiencies of many different thin film technologies 
can be improved with its implementation.  

Markets and Applications

The addressable market for solar energy is over $50 billion in 2009 and is expected to continue rapid growth 
as the world adopts more alternative energy sources.  Thin film systems are expected to displace crystalline 
PV as efficiencies of the former rise to meet or exceed those of the latter, accelerating the drive of cost per 
Watt toward grid parity.  Ranging from amorphous silicon and other inorganic media, to OPV and polymer, 
adaptation of the Nanocoax™ configuration will lead this cost reduction.

Commercial Opportunity

The target customer base is all present and future thin film solar cell producers, since they can utilize the 
Solasta technology to increase the efficiency and lower the cost of their products. Solasta offers  technology 
that will enhance our customers’ product competitiveness within the overall solar market. 

Competitive Advantage

The Solasta technology is fully protected by a large number of patents and trade secrets that will establish a 
lasting proprietary advantage over any similar competitive approach.  

Officers and Directors

Michael Clary, CEO
Michael J. Naughton, CTO
Michael J. Burns, 			 
Director of Research & Development

Nick Argenti, 				 
Director of Process Engineering

Contact Information

70 Bridge Street, Suite 203
Newton, MA 02458
617.307.5031 x253
mike.naughton@solastacorp.com
www.solastacorp.com
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Future Financial Plans

The company is now moving from technical demonstration and feasibility to commercialization.  We will 
shortly be in a fund raising mode to support full commercialization, including pilot facilities, sales and market-
ing staffs and all the other requirements for market entry. 
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Tomorrow BioFuels, LLC
Presented by:
Lawrence Dressler, President

Company Overview  

Elevator Pitch: “Converting Greenhouse Gases into Green Power”	

Mission: To provide sustainable, domestic fuel that reduces US de-
pendence on foreign oil, reduces flue emissions and provides green 
power in populated areas. Our FALCON technology allows us to cost 
efficiently capture, store, handle and use carbon dioxide from industrial 
flue emissions as plant food for the commercial growth of algae.  The 
algae will be converted into vegetable oil and biomass for production of 
green power products such as biodiesel and green electricity.  No farm 
land or high loss irrigation systems needed.  

Market Size: A portion of U.S. diesel demand (65 billion gal./yr) and a 
portion of the US power generation.

Competitive Advantage: FALCON Technology is an industry game changer because it allows us to capture 
and use CO2 economically resulting in faster algae growth with higher vegetable oil yield 

Team: Management developed business model, patent technology, process and engineering.  We utilize 
outside process & chemical engineers and other industry professionals.  

Funding Goals: $1.450 million to be used for a portable FALCON system, install more programmable con-
trols and increase the size of the growth reactor.  New hires will be needed in the fields of engineering and 
biology.   

Product/ Technology Profile

Tomorrow Biofuels (TBL) FALCON technology provides flue emission reduction (namely CO2).  Our platform 
directs a percentage (up to 99%) of flue gas into a series of analyzers followed by our “Coat” (CO2 Absorp-
tion Tank) Vessel where the gas is diffused with FALCON Absorbent.  After saturation the mixture is trans-
ferred to a holding tank.  No pressurization or special liquefaction equipment in needed.  Saturated FALCON 
is collected and used as a food source at our photoautroph growth centers. 

Officers and Directors

Mr. Lawrence Dressler, 	
President

Dr. Alexander Chirkov, 		
Executive Vice President

Mr. Wally Long, 			 
Operations Manager 

Contact Information

15 Jennifer Circle
Cranston, RI 02921
401.270.5343
401.383.0205 (fax)
lvdoil@cox.net
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Markets and Applications

Our market potential is dramatic for three reasons.  

(1) Need to reduce greenhouse gases. Our FALCON absorption system can be installed at any 
company looking to reduce their flue emissions (ex. coal industry).  We envision installing 
FALCON systems to bleed off commercial companies flue emissions in order to get them into 
government compliance. 

(2) US has growing demand for energy.  Analysts state that by 2025 the US will need 25% more 
electricity than current production.  We will be producing green electricity. 

(3) US Diesel fuel consumption is 65 bil gal/yr.  We have a sustainable diesel replacement which 
will be algae based biodiesel that can be used for home heating oil (Northeast consumes 
+65%) and transportation fuel.

Commercial Opportunity

Tomorrow BioFuels has a sustainable solution to reduce CO2 while providing various types of green power.  
We will be a net consumer of CO2 and thus we developed the FALCON system to reduce our costs of obtain-
ing and using the gas.  Commercially we want to install the FALCON system at customers location and bleed 
off a percentage of the gas.  We will charge a rental fee for our equipment, a service charge to remove their 
CO2 and participate in any Cap & Trade Markets.

We plan to target this industry through business alliances with existing emission reduction companies.  Other 
strategies include Trade Shows such as EUEC (Energy & Environment Conference), Trade Magazines and 
direct sales.   

TBL’s main revenue will come from sales of green electricity, biodiesel and biomass products.  We have a 
established a joint venture with a Massachusetts Company that produces and sells green electricity from 
biogas to the local utility grid.  Our pilot plant will include a 300kw/h generator that will use biofuel.  We have 
already identified various biodiesel blenders and consumers who are interested in our products.      

Competitive Advantage

Our competitive advantage is we have a solution to a world problem which is the reduction of carbon dioxide.  
We will also be able to create and control our own feedstock production which provides an advantage over 
biodiesel competitors who use conventional unsustainable vegetable oils from the US Midwest. 

Future Financial Plans

Tomorrow BioFuels is seeking up to $5 million dollars for start-up funding over two years. In September 2009 
we reached our minimum amount of $530,000 which enables us to build a pilot plant.  Additional funding will 
be used for a portable FALCON platform that can be used at potential clients sites, hire chemical and process 
engineers, marketing (website, tradeshows, PR, advertisement), additional bioreactor, automated controls 
and analyzers. 
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Trenergi Corporation
Presented by:
Charles A. Myers, President

Company Overview  

Creation of an alternative energy global microCHP product family based 
on high temperature PEM fuel cells with multiple fueling options capa-
ble of seizing control of a $1B fast growing world market.  The operating 
temperature of our core technology will allow us to provide electricity, 
heat and hot water directly from the fuel cell stack.  Doing so simplifies 
our system, lowers manufacturing costs and reduces long term main-
tenance costs.  The combined team of Dr. Enayetullah, Myers, Strate, 
Rosenburg, Taylor, Sabin and Schult have over 50 years of fuel cell ex-
perience and over 100 years of successful start up experience. We are 
seeking funding to construct a 1 kW Proof of Concept unit and initiate 
early field trials.  We believe start full commercialization of one size mi-
croCHP in Year 3, a second size in Year 4 and the last size in Year 5 to 
create a global product portfolio.  Based on this we plan to demonstrate 
positive cash flow in year 3 which in combination with the full portfolio in 
Year 5 will enable us to pursue our acquisition Exit Strategy.

Product/ Technology Profile

Trenergi will develop microCHP (Combined Heat and Power) units, 1, 
3 and 5 kW, for residential electrical power, heat and hot water.  We will 
use, high temperature PEM fuel cells operating over 160oC, eliminat-
ing the need high purity hydrogen, simplifying the fueling equation, allowing the use of a fuel flexible system 
addressing world deployment.  Operating this temperature we can use the stack for heat and hot water.  This 
improves system efficiency, simplifies installations and lowers fuel usage. We will be able to operate on natu-
ral gas, propane, kerosene, landfill gas. 

Markets and Applications

Trenergi is targeting global residential power with products that will be installed at the residence providing 
electricity/heat/hot water, offsetting grid power needs or as a technology to eliminate the requirement for a 
grid to be built. Appliance Magazine identifies our market in North America in 2008 as 2.2 million units per 
year.  India has over 70 million residences without electricity.  The potential in China is even larger.  Trenergi 
solves the needs of these markets, providing a single unit that can generate electricity, heat and hot water 
and eliminate the need for a grid. 

Officers and Directors

Charles Myers, President
Dr. Mohammad Enayetullah, CTO 
& Secretary

Mort Rosenburg, CFO
Alden “Den” Taylor, 		  Vice 
Chairman of the Board 

Contact Information

116 South Street
Hopkinton, MA 01748
cmyers@trenergi.com
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Commercial Opportunity

Our comprehensive financial payback model provides Trenergi with a roadmap that identifies which consum-
ers are the best candidates for each stage of our company growth, from early field trials through commer-
cialization.  Using a wide range of inputs, the model points us to consumers who have optimal paybacks.  To 
reach these consumers we will partner with regional boiler/heater manufacturers using their existing chan-
nels for sales and service.  They benefit with the addition of a more efficient technology, movement into the 
energy sector and the ability to establish long term service programs. 

Competitive Advantage

Versus the grid, our technology is more energy efficient.  For those who do not have the grid, our technol-
ogy provides electricity.  Versus other fuel cell technologies targeting microCHP, we will offer longer service 
life, quicker response times, a simpler system, lower hydrogen purity requirements and lower manufacturing 
costs. Versus other internal combustion engine microCHP technologies we will offer equal response times, 
higher quality power (no variation), lower noise, and no vibration.

Future Financial Plans

Year 1 •	
1 kW Proof of Concept (POC) completed--
Complete Intellectual Property development--
Start exploration of Manufacturing and Sales Alliances Partners--
Raise next round to fund development--

Year 2•	
Produce 1 kW Beta pre-production units and ship to partners and users --
Sign agreements with Sales Alliance Partners --
Start developing 3 kW POC --

Year 3•	
1 kW unit commercializes--
3 kW Beta units ship to partners and users--
Start developing 5 kW POC--
Company becomes profitable, reaches break even --
Raise next round to fund expansion--

Year 4•	
3 kW unit commercializes--
5 kW Beta units ship to partners and users--

Year 5:•	
5 kW unit commercializes--
Trenergi has 1 kW, 3kW and 5 kW units offering complete commercial global portfolio--
Raise final round to fund global expansion--
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WindSea
Presented by:
Henning Arnøy, Managing Director

Company Overview  

The need for energy world wide is increasing. It is evident that this increase 
in a longer timeframe can not be covered by increased use of fossil energy 
sources only. The need for clean and sustainable energy sources will in-
crease significantly. Wind energy is one of the more significant energy sourc-
es in this respect, with a generally rather mature technology.  WindSea shall 
be the leading floating wind mill concept for large scale production of clean renewable electrical energy.

Product/Technology Profile  

The basis for the WindSea floater design is that each self-contained vessel will perform its duties with mini-
mal intervention as well as easily being moved into position. Perhaps the most attractive feature of the design 
is that moving the vessel into port for maintenance will be little more than a tow job. This flexibility means that 
WindSea floaters may be used singly or as part of a larger wind farm. In either case, to swap-out one floater 
will entail little more than making anchor and electrical connections.

To accomplish the ease of movement and stability, the symmetrical, “three-legged” vessel design provides a 
foundation for three, currently available 3.2-megawatt (MW) windmills, meaning each vessel can provide 9.6 
MW of installed generator power.

The design is totally scalable which means that the when larger windmill turbines including generators are 
available, the WindSea concept can easily scale the design up to handle it. Increased turbine sizes are 
expect to have a minimal impact on the vessel design, as only modification of the ballast will be needed to 
ensure stability.

All together, the 3,500-tonne vessel will stretch up to about 100 meters from the ocean surface, with a draft 
of 23 meters when installed. Atop this will be the windmills themselves, each blade at approximately 50 me-
ters.

At the frame’s lower level, a three-arm “star” connects the platform to the anchor system. Three anchors are 
connected at the symmetrical centre of the vessel to a vertical axis that allows free rotation of the vessel 
relatively the anchoring system.

The vessel is indented to rotate as a whole, so the turbines themselves will be fixed. Two rotors will face 
forward, into the wind, and the third faces to the back, and the rotor located at the stern of the vessel will be 
at a higher elevation than those located at the bow. This configuration ensures the vessel faces the wind for 
optimum power generation.

Officers and Directors

Henning Arnøy, 		
  Managing Director

Contact Information

011.47.93.21.13.33
hxa@force.no
www.windsea.com
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Markets and Applications

GWEC predicts that in 2013, global wind generating capacity will stand at 332 GW, up from 120 GW at the 
end of 2008. During 2013, 56.3 GW of wind generating capacity will be added, more than double the annual 
market in 2008. The year-on-year growth rates will average 22%, which is modest compared to an average 
increase of 28% over the last ten years. 

The WindSea technology has a significant market potential for floating wing mills for water depths from ap-
proximately -50 meter. The locations (market area) is anticipated for areas with high or medium high wind 
energy density, offshore the coastline with water depth from approximately -50 meters

Commercial Opportunity

Target Customers:

Utility companies, “integrator companies” and turbine manufactures.

The plan seeks to emphasize for the utility companies ( E.ON, DONG, Statoil etc.) the availability and po-
tential of the technology and hence, the economical potential. For the “integrator companies the potential for 
being the EP / EPCI contractor for delivering a large number of units to the wind mill park developers. For the 
turbine producers, the potential to be the supplier of turbines to the leading concept for floating wind mills.

Competitive Advantage

Based on standard submersible construction. Efficient construction. Easy towable to / from yard. No need for 
large crane vessel or barge. Easy access and space for maintenance. Self oriented against the wind. Stabile 
sea movements. Draft only 7 meter during transport and 22 meter installed. Centre connection of anchor 
lines and cable through turret. Efficient maintenance and repair.

Coastal areas and coastline is under pressure. By locating windmill parks offshore, the majority of the ob-
stacles can be reduced or eliminated.

Future Financial Plans

To achieve funding for further development all up to full commercialisation .This includes required  engineer-
ing work, model testing, building and testing prototype

Divided in:

P1 “Evaluation and Optimization”. Completed 31.12.2009. Funding by present owners•	
P2 ”Development of Concept”. Estimated start 1.1.2010 with estimated completion date •	
1.3.2011.Additional funding required
P3 “Prototype”. Estimated start 1.3.2011 with estimated completion date 1.9.2013.Additional •	
funding required
P4 “Test Prototype. Estimated start 1.9.2013 with estimated completion date 1.9.2014•	
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AirMotion Sciences, Inc
Peter Caruso

9 Green Street
Holliston, MA 01746 USA
Phone: 508-429-4411
Fax: 508-429-4401
peter@airmotionsciences.com 
www.airmotionsciences.com

AirMotion Sciences’ Big Smart Fans have been designed to conserve the use of energy resources by moving 
air more effectively and efficiently than other HVAC solutions. The versatility of our Variable Pitch, Speed, 
and MultiMode Control capabilities create more comfortable facility environments while generating signifi-
cant energy cost savings and rapid payback.

Bandgap Engineering, Inc.
Chris Hobson

1344 Main St
Waltham, MA, 02451
Phone: 781-209-8333
chris@bandgap.com
www.bandgap.com

Bandgap’s mission is to bring solar energy to grid parity by engineering high efficiency silicon-based photo-
voltaic cells using proprietary, low cost nanotechnology. Founded in 2007, the company is venture-backed by 
New Enterprise Associates, Sumitomo Corporation and the Massachusetts Green Energy Fund and based 
in Waltham, MA.

Bingham McCutchen LLP*
Gail Sobha

One Federal_Street_Boston, MA, 02110
Phone: 617.951.8607
Fax: 617.951.8736
Gail.sobha@bingham.com 
www.bingham.com

*See Sponsors Section of the Notebook for more information on these organizations.
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Consulate General of Canada and ACOA*
Christine Carr

3 Copley Place, Suite 400
Boston, MA, 02116
Phone: 617-247-5162
Fax: 617-247-5190
Christine.carr@international.gc.ca
www.boston.gc.ca

in collaboration with  Atlantic Canada Opportunities Agency

Blue Cross Centre
3rd Floor, 644 Main Street, PO Box 6051
Moncton, NB, E1C 9J8, Canada

Foley Hoag LLP*
Jennifer Houghton

155 Seaport Boulevard
Boston, Massachusetts  02210
Phone: 617.832.7005
jhoughton@foleyhoag.com 
www.foleyhoag.com

International Green Technology Trade Center (IGTTC128)
Joshua Levitt

TradeCenter128
Woburn, MA, 01801
Phone: 781 569 5901
CEO@IGTTC128.com
http://IGTTC128.com

The International Green Technology Trade Center (http://IGTTC128.com) was created to become the des-
tination “where the world meets to trade green.” Our permanent trade center concept was designed to pro-
mote, market and generate sales for 250+ of the world’s most innovative Cleantech companies.

*See Sponsors Section of the Notebook for more information on these organizations.
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Lois Paul & Partners* 
Rich Wadsworth 

150 Main Street, Woburn, MA, 01867
Phone: (781) 782-5851
Fax: (781) 782-5999
Rich_Wadsworth@lpp.com 
www.loispaul.com

Massachusetts Clean Energy Center*
Jen Baker

100 Cambridge Street, Fl 10
Boston, MA 02114
Phone: 617-626-7399 
Fax: 617-727-0030
JBaker@masscec.com
www.masscec.com

Morse, Barnes-Brown & Pendleton, P.C.*
Gerard P. O’Connor

Reservoir Place
1601 Trapelo Road, Suite 205
Waltham, MA 02451
Phone: 781-622-5930
Fax: 781-622-5933
goconnor@mbbp.com
www.mbbp.com

PR Newswire*
Dan Evans

101 Federal Street
Boston, MA, 02111
Phone: 201 360 6211
Daniel.Evans@prnewswire.com
www.prnewswire.com

*See Sponsors Section of the Notebook for more information on these organizations.
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Pulse Tidal
Bob Smith

AMP Technology Centre, Brunel Way
Rotherham, UK, S60 5WG
Phone: 011.44.759.056.7120
bob.smith@pulsetidal.com	
www.pulsetidal.com

Pulse Tidal is currently operating a Tidal Power plant in the shallow waters of the Humber estuary, UK. Our 
technology reduces cost and risk in tidal power project development. An experienced team, proven technol-
ogy & $12m public funding position the company to deliver outstanding investment returns.

SETsquared Partnership
Karen Brooks

Building 37, University of Southampton, Highfield, 
Southampton, Hants, UK, SO17 1 BJ
Phone: +44 7810 805406		
Karen.brooks@setsquared.co.uk
www.setsquared.co.uk

SETsquared is the collaboration between the Universities of Bath, Bristol, Southampton and Surrey partner-
ing in enterprise and collectively supporting the growth and success of new business opportunities through 
spin-outs, licensing and incubation. We have supported over 100 high tech, high growth companies raising 
over $500m, generating over 1,200 jobs.

 

SouthCoast Development Partnership*
Jennifer Menard 

Old Westport Road
Dartmouth, MA  02747
Phone: 508-999-8412
Fax: 508-910-6556285 
jmenard@umassd.edu
www.southcoastdev.org

*See Sponsors Section of the Notebook for more information on these organizations.
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Spire Corporation
Mark Willingham

One Patriots Park
Bedford, MA 01730
Phone: 781-275-6000	
Fax: 781-275-7470
pvsales@spirecorp.com
www.spiresolar.com

Spire Corporation is a global solar company providing turnkey solar factories and equipment to manufacture 
PV modules and cells worldwide and providing systems for the commercial and federal US market. Spire 
puts you in the market quickly and ready to compete with the leading technology and knowledge required for 
success.

Sunlight Solar Energy, Inc
Diana Bercury

73 Lexington Street
Newton, MA,02466
Phone: 617-332-1870	
Fax: 617-332-1984
Diana.bercury@sunlightsolar.com
www.sunlightsolar.com 	

Sunlight Solar Energy, Inc is dedicated to educating customers and empowering them to make intelligent 
solar buying decisions. Sunlight Solar Energy, Inc is committed to providing our customers with the highest 
quality grid-tied solar electric & solar thermal installation for their home or business. As one of the leading 
photovoltaic & solar thermal design and installation contractors in the US, we are proud to be a SunPower 
Premier Dealer and to offer SunPower components to our customers.

*See Sponsors Section of the Notebook for more information on these organizations.
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Sustainable Energy Developments, Inc. 
Meaghann Schulte

317 State Route 104
Ontario, NY, 14519
Phone: 585-265-2384	
Fax: 585-265-1148
meaghann@sed-net.com
www.sed-net.com

Sustainable Energy Developments, Inc. (SED) is a company focused on the development of high quality, 
economically beneficial, decentralized wind projects in the Northeast.  This work includes technical feasibil-
ity assessments, permitting, design engineering, construction and operations/maintenance for wind projects 
ranging in size from 10 kW to 10 MW. Founded in April 2002, SED has provided over seven years of profes-
sional wind development and resource assessment expertise to state agencies, municipalities, businesses, 
schools, farms and homeowners. 

UK Trade and Investment Office*
Rob Dietel

One Memorial Drive, Suite 1500
Cambridge, MA  02142 Phone: 617-245-4507
Fax: 617-621-0220
Rob.dietel@fco.gov.uk
www.ukinusa.fco.gov.uk

University of Bath
Simon Bond

The Innovation Centre, First Floor, Broad Quay,
Bath, B&NES, BA1 1UD
Phone: 01225 388682			 
Fax: 012225 388735
s.a.bond@bath.ac.uk
http://www.bath.ac.uk/i-see/

The University of Bath has leading interdisciplinary research expertise in energy, sustainability and the en-
vironment via its Institute for Sustainable Energy and the Environment (I-SEE) and works closely with in-
dustry in this sector through its networks: Low Carbon South West, Carbon Trust Incubation Network and 
SETsquared.

*See Sponsors Section of the Notebook for more information on these organizations.
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Wolf Greenfield*
Jay Wager

600 Atlantic Avenue
Boston, MA, 02210
Phone: 617.646.8368
Fax: 617.646.8646
jwager@wolfgreenfield.com
www.wolfgreenfield.com

Note: All Startup Companies in the Pitch Sessions, Conference’s Sponsors, Organizers, and Non-
profit Affilates also have Exhibit Tables.

*See Sponsors Section of the Notebook for more information on these organizations.
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